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PREFERRED PARTNERS

This section has been created to give you easier access w
hen searching for a trusted real estate 

a!
liate. Take a m

inute to fam
iliarize yourself w

ith the businesses sponsoring your m
agazine. These 

local businesses are proud to partner w
ith you and m

ake this m
agazine possible. Please support these 

businesses and thank them
 for supporting the REA

LTO
R® com

m
unity!
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W
e m

ake loans easier.
M

ore loan options m
eans m

ore opportunities for your clients.

 
I

Portfolio Lending Products
 

I
Physician, D

ental & Pharm
acist

      Specialty Loans
 

I
Jum

bo Loans
 

I
Adjustable Rate Products

 
I

Bridge Loans
 

I
Rem

odel & Construction Loans
 

I
H

om
e Equity Lines & H

om
e

     Equity Loans
 

I
Lot & Land Loans

 
I

Conventional Loans – Fannie M
ae/Freddie M

ac
 

I
G

overnm
ent Loans – FH

A/VA/U
SD

A/Kentucky H
ousing

 
I

CRA/LM
I Lending Products

 
I

Centralized loan operations and serving team
s located in Central Kentucky.

W
hile any Republic Bank Loan O

Ƣ
FHU�FDQ�DVVLVW�\RXU�FOLHnWV��WRGD\�ZH�IHDWXUe:

Republic Bank N
M

LS ID
 # 402606

877-892-3434
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W
hile the m

arket has shifted a 
bit in 2023 m

uch like it did in ‘22, 
let’s be real w

ith one another ‘21 
and ‘20 w

ere a shift also, just in 
a m

uch different direction. I have 
noticed a consistent them

e in the 
conversations I have had w

ith 
m

any of you, and that is you are 
pivoting, not panicking. T

his is 
refreshing to hear as a business 
professional and entrepreneur 
m

yself, that the m
ost successful 

agents in the m
arket are not hit-

ting the panic button and freaking 
out. T

hat’s w
hat success, w

isdom
, 

and longevity bring to a business 
and anything w

e becom
e profi-

cient in. It allow
s us to slow

 things 
dow

n for a w
hile, see them

 from
 a different angle, and 

m
aybe take a different course of action to achieve our 

desired result. Som
e of those pivots have been new

 m
ar-

keting and referral strategies, new
 shifts into business 

operations, new
 brokerages, and even m

ore off-m
arket 

type deals being closed than in m
any years past.

A
s agents, it am

azes m
e the things you go through to get a 

deal done, keep it all together, and m
anage the expectations 

of your clients. I can say that there are a lot of sim
ilari-

ties am
ong this group of top perform

ers. You truly enjoy 
w

orking w
ith agents on the other side. T

his m
ay not alw

ays 
be the case but know

ing the agent on the other side of the 
deal, and having a great w

orking relationship w
ith them

 
has proven to be one of the m

any things to look forw
ard 

to. I believe these relationships are built slow
 and steady, 

and from
 proven track records. O

ur platform
 w

ith R
eal 

Producers hopes to continue to build that com
m

unity and 
circle of trust that you have. It starts by learning m

ore 
about one another and getting to understand w

here som
e-

one has been, and their story. W
e continue the m

ission by 
connecting and building relationships at our events. 

A
s a rem

inder, these events are exclusively for the top agents 
and our preferred business partners to attend. W

e don’t have 
a w

ild form
al agenda, they’re m

eant to be relaxed and allow
 

for you to connect w
ith people you m

ight not have seen in 
a w

hile. These social atm
ospheres are room

s that are not 

Ǥǡ
ǡ

B
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E
G
R
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2
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2
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F
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d

 In
sta
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m
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@
b
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g
ra

ssre
a

lp
ro

d
u

ce
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created elsew
here. T

hinking about it, our distribution list 
for the top 300 agents is com

prised of dozens of brokerages. 
W

hile som
eone m

ight be a “top producer” in their ow
n light 

of w
hatever category they are speaking of, “R

eal Producers” 
are di!erent. This group is objective, m

erit-based, and truly 
an honor to serve. I look forw

ard to seeing you in person, in 
just a few

 days! Please m
ake it a goal to com

e and find m
e and 

introduce yourself, if I don’t get to it first!

A
ny suggestions on upcom

ing nom
inations or features? 

Send those m
y w

ay. Som
e of our stories do have a long w

ait-
ing list, but as w

e continue to grow
 w

e w
ill have additional 

features every m
onth, being able to highlight m

ore and m
ore 

of you and your stories. T
hanks alw

ays go to our preferred 
partners w

ho support this platform
 every m

onth to continue 
to build trust and earn your business every tim

e they have 
an opportunity. If you haven’t m

et our partners, let m
e know

 
and I can arrange that.
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Ensuring H
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es are Safe and Sound, O
ne Inspection at a Tim

e!

B
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a
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Photos B
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h
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P
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a
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w
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d
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“O
ur fam

ily is the core of everything that 
w

e do,” says Elaine W
hetstine, co-ow

ner 
of H

ouseM
aster H

om
e Inspections. She 

and her husband, Jerem
y, launched the 

franchise in January 2022.
 “It w

as im
portant to find a business that 

allow
ed us to find that flexibility as a 

fam
ily,” explains Elaine. She and Jerem

y 
blended fam

ilies three years ago and 
started a new

 chapter in life in the pro-
cess. Starting their ow

n business cam
e 

naturally to these driven entrepreneurs.
 “Jerem

y ow
ns a high-end landscap-

ing com
pany and I teach sixth grade,” 

explains Elaine. She jokes, “I didn’t w
ant 

to dig holes and m
ulch the rest of m

y life. 
W

e w
anted to com

e up w
ith som

ething 
long-term

.” T
hey continue to m

ain-
tain the landscaping business because 
Jerem

y loves it.
 

sponsor spotlight

H
O

M
E IN

SPEC
TIO

N
S

“W
e w

anted to have a passion 
project together and hom

e inspec-
tions w

ere an easy transition,” 
points out Elaine. Jerem

y is an 
irrigation specialist and w

orked 
side by side w

ith construction for 
the past tw

o decades.
 “M

y D
ad did construction grow

-
ing up,” says E

laine. “It w
as an 

easy lateral m
ove for us and w

as 
going to enable us to build a fam

-
ily business that w

as long-term
.” 

A
fter carefully researching fran-

chises, they decided upon the 
hom

e inspection industry.
 H

ouseM
aster w

as the perfect fit 
for them

. “It m
ade sense for us 

because w
e loved w

hat it stood 
for,” says Elaine. H

ouseM
aster is 

a fam
ily-based franchise business, 

and fam
ily is near and dear to 

Elaine and Jerem
y’s hearts.

 H
ouseM

aster w
as also the first 

com
pany to standardize hom

e 
inspection tem

plates and estab-
lished the A

m
erican Society 

for H
om

e Inspectors (A
SH

I) in 
the late 1970s and early 1980s. 
T

heir focus on stream
lining 

and standardization of hom
e 

inspections m
ade them

 an obvi-
ous choice for the couple w

ho 
em

phasize education and com
-

m
unication w

ith their clients.
 

M
any hom

eowners 
have never owned 
a hom

e with an 
irrigation system

. 
W

e walk them
 through 

it on how to utilize it.
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to build relationships that extend beyond real 
estate transactions.
 T

heir platform
, the H

ouseM
aster C

loud, allow
s 

custom
ers to access all of their reports in one 

place, m
aking it easier for them

 to m
aintain 

their hom
es. T

he platform
 also includes a 

repair list generator and a repair cost estim
a-

tor, w
hich helps custom

ers m
ake inform

ed 
decisions about necessary repairs.
 H

ouseM
aster also participates in a buyer ben-

efits program
 that o!ers custom

ers hundreds 
of dollars in coupons and discount codes for 
various services and products, including H

om
e 

D
epot, Papa John’s, and U

-H
aul. T

hey also have 
a “connects” program

 that helps custom
ers con-

nect their utilities, m
aking the m

oving process 
easier. It’s all about sim

plifying life for their cli-
ents, w

hich m
akes them

 popular w
ith local real 

estate agents. Elaine says, “It saves custom
ers 

6-8 hours of phone tim
e.”

 T
hey also o!er annual inspections, serving cus-

tom
ers long after they have sold their house.

 Fam
ily Focused

W
hen not w

orking, Jerem
y and E

laine trea-
sure tim

e as a fam
ily. “W

e are a typical fam
ily,” 

com
m

ents E
laine. “W

e like to spend lots of tim
e 

together and have dinner w
ith one another.” 

 Both Elaine and Jerem
y each have a son and a 

daughter. “Both of our sons are nam
ed TJ,” says 

Elaine. “W
e felt like it w

as m
eant to be.” 

 

Thorough Hom
e Inspections

Jerem
y and Elaine w

ork together 
to serve their custom

ers. Jerem
y is 

the licensed inspector w
hile Elaine 

excels on the business side of things. 
W

ith his background, Jerem
y is w

ell 
versed in construction, irrigation, and 
inspections. H

om
e inspections w

ere 
a natural progression in his career. 
Jerem

y is dual trained and certified 
by the N

ational Institute of Building 
Inspectors (N

IBI) as w
ell as the 

A
m

erican Society for H
om

e Inspections 
(A

SH
I). H

e is also certified by the 
International A

ssociation of Certified 
H

om
e Inspectors (InterN

A
CH

I®).
  Elaine, a detail-oriented individ-
ual, caters to custom

ers and con-
ducts radon testing for hom

es. 
H

ouseM
aster is R

adon C
ertified 

through the N
ational A

ssociation of 
C

ertified H
om

e Inspectors (N
A

C
H

I), 
ensuring that they m

eet the highest 
standards of quality in the industry.
 

H
ouseM

aster provides standard hom
e 

inspections, including seller inspec-
tions and pre-listing inspections. They 
believe that these types of inspections 
can stream

line the negotiation process 
for buyers, saving them

 tim
e, m

oney, 
and energy. They also o!er additional 
services such as radon testing, air qual-
ity testing, and m

old testing. Jerem
y 

is also happy to inspect irrigation 
system

s, w
hich is an added asset to 

their clients. Elaine explains, “M
any 

hom
eow

ners have never ow
ned a hom

e 
w

ith an irrigation system
. W

e w
alk 

them
 through it on how

 to utilize it.”
 Therm

al Im
aging

O
ne of the things that sets their 

business apart is their use of 
therm

al im
aging.

 “T
herm

al im
aging is an integral part 

of our business,” says E
laine. She 

notes that therm
al im

aging provides 
leak detection and therm

al insuffi-
ciency. W

hile visual inspections are 

im
portant, the hum

an eye can only 
detect so m

uch. T
herm

al im
aging is 

im
portant to uncover plum

bing or 
H

VA
C

 system
 leaks. W

ater leaks can 
also be detected w

ith the founda-
tion, w

alls, attics, or hard-to-see 
spaces of properties.
 Don’t Neglect the Crawl Space
W

ith their com
prehensive inspec-

tions, H
ouseM

aster is careful to 
inspect craw

l spaces. “Som
eone 

w
ho has lived in their house for 

15-20 years m
ight not have been in 

their craw
l space since their w

alk-
through,” says E

laine. Fortunately, 
H

ouseM
aster checks out all craw

l 
spaces to m

ake sure that they are 
safe and sound.
 Exceptional Service
Jerem

y and Elaine are dedicated to 
providing their custom

ers w
ith the 

best service possible. T
hey receive 

rigorous training and adhere to high 
professional standards, and they w

ant 

Photo by Sum
m

er Russell

Blending fam
ilies is 

com
plicated. O

ur children 
have led the charge and are so 
loving and open to everyone. 
It was so easy to want to build 
a legacy for them

. The core of 
the business is for them

.

Jerem
y’s daughter Savannah 

and Big TJ (the nicknam
e for 

Jerem
y’s son) both attend 

G
eorgetow

n C
ollege and w

ork 
for Jerem

y during the sum
m

er 
and on school breaks. “M

y kids 
aren’t quite old enough yet,” 
says Elaine, w

hose daughter 
A

lly and son TJ (no longer little 
but, claim

s the title M
edium

 TJ) 
attend the Lexington School 
w

here she teaches. 
 “W

e are both incredibly 
blessed,” says E

laine w
ith a 

heart of gratitude. “Blending 
fam

ilies is com
plicated. O

ur 
children have led the charge 

and are so loving and open 
to everyone. It w

as so easy 
to w

ant to build a legacy for 
them

. T
he core of the business 

is for them
.”

 Life is better done together. 
Jerem

y and Elaine are tw
o 

successful business ow
ners w

ho 
are eager to build relationships 
w

ith their clients and real estate 
agents, helping them

 w
ith all 

their hom
e inspection needs and 

exceeding their expectations.
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ift Consultant

513.687.0635
YourSharpestFriend.com
eabelrutter@
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ail.com
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A
bbie had alw

ays been 
interested in real estate, 
and the couple had been 
through the process 
of selling a house by 
ow

ner and m
anaging 

investm
ent properties, 

but leaving a steady 
career to take a leap of 
faith w

as still a scary 
concept. “O

ne of the 
biggest draw

s for m
e 

w
as the opportunity 

to establish trusted 
relationships w

ith m
y 

clients,” she says. “It is 
im

portant to m
e that 

each one feels uniquely 
valued and cared for 
during the hom

e buying 
or selling process.” 
She continues, “H

aving 
recently m

oved here 
from

 O
w

ensboro I 
didn’t im

m
ediately have 

the built-in pipeline 
of contacts that other, 
m

ore established 
R

EA
LT

O
R

S® bene-
fited from

, and I thank 
G

od every day for m
y 

com
m

unity, friends, 
and fam

ily w
ho rallied 

around to support and 
encourage m

e.”

O
ne of the biggest 

draws for m
e was the 

opportunity to establish 
trusted relationships 

with m
y clients.
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A
bbie also credits her faith 

w
ith giving her the confidence 

to jum
p right in and change 

careers to better support her 
grow

ing fam
ily. “A

aron and 
I pray together over every 
m

ajor decision, asking the 
Lord to show

 us the path and 
opening doors,” she says. “But 
w

e also asked H
im

 to give us 
signs by closing doors, too.” 
T

he door to real estate w
as 

w
ide open, and it w

as her 
sister’s husband w

ho sug-
gested A

bbie contact C
hris 

Schuetz, w
ho becam

e her first 
and m

ost im
portant m

entor. “I 
called him

 out of the blue and 
told him

 that though he didn’t 
know

 m
e, I knew

 how
 success-

ful he w
as and that w

e had a 
m

utual acquaintance in m
y 

brother-in-law
,” she recalls. 

“W
e m

et for co!ee and jum
ped 

right in, w
ith him

 taking m
e 

on appointm
ents, answ

ering 
questions, and eventually 
allow

ing m
e to w

ork alongside 
him

 as a buyer’s agent once I 
obtained m

y license.”

N
ot one year into her journey, 

A
bbie w

as surprised w
hen 

C
hris inform

ed her that he 
w

as leaving their current 
brokerage. “I didn’t ques-
tion it,” she says. “M

y faith 
stepped in again and I knew

 
it w

as the right decision and 
that I needed to follow

 him
.” 

A
lm

ost five years later, A
bbie 

is thriving at T
he Brokerage, 

and is still honored to call 
C

hris her m
entor. “I w

as so 
blessed to be exactly w

here I 
w

as supposed to be at exactly 
the right tim

e,” she reflects. 
“A

s a young m
other, I w

ant 
to be m

indful of m
y decisions 

and w
ho I surround m

yself 
w

ith because there are people 
depending on m

e, but I never 
doubted this choice.” 

I was so 
blessed to be exactly 

where I was supposed 
to be at exactly the 

right tim
e.

A
bbie and A

aron are busy w
ith their three young children, 

A
llie (7), A

udrey (6), and A
J (3). She’s grateful for 

the opportunity to be truly present for them
, 

guiding them
 as she w

atches them
 grow

. 
“I’m

 m
indful of allow

ing them
 to do and 

explore di!erent things, and real estate 
has given m

e the space to fully enjoy 
this period in our lives,” she says. “It 
is im

portant to m
e to m

ake tim
e for 

real conversations w
ith them

, and 
I w

ant m
y children to know

 I w
ill 

never be too busy to listen.” Both 
she and A

aron are able to be m
ore 

present for the fam
ily, w

ith A
aron 

now
 a co-ow

ner of a local contracting 
com

pany. “W
e’ve alw

ays w
orked so w

ell 
together and w

e trade referrals back and 
forth,” she says w

ith a sm
ile. “W

e should be able 
to - w

e’ve been together since high school.” A
aron w

ent into 

the m
ilitary right out of high school, and he and A

bbie w
ere 

m
arried by the tim

e they w
ere 21 years old. T

heir goal 
w

as to raise a fam
ily built on love, and they are 

grateful every day to be living that dream
. 

“I have big goals as far as volum
e and 

incom
e are concerned,” A

bbie says. 
“But success looks di!erent for 
everyone and m

ine is also centered 
around fam

ily, children, and m
y hus-

band.” A
bbie is m

odest, but she just 
closed over $7.3 m

illion in sales last 
year! She believes that as long as her 

children grow
 up to be good people w

ho 
are kind to others, that is all she can ask 

for as their m
other. But her business does 

require attention, too, so she has found creative 
solutions to the logistical challenges that can present 

them
selves to parents w

ho w
ork in hybrid capacities.

Success looks 
di!erent for everyone 

and m
ine is also centered 

around fam
ily, children, 

and m
y husband.
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R
eal Estate Title Searches • Escrow

 C
losings • Title Insurance • D

ocum
ent Preparation • TR

ID
 C

losings

35 Public Square, Som
erset, K

Y 42501  •  (606) 679-6315
orders@

kyabstractandtitle.com

“Clearing your path to hom
e ownership”

3 DAY AVAILABILITY.
QUALITY + CONVENIENCE.

• Inspections • R
adon T

esting • S
ew

er S
cope 

• S
eptic Inspection • M
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om

e F
oundation Inspections  

• C
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m
ercial Inspections • A

ir Q
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esting 

• P
ool Inspections  • R
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ost E
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ates • T
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ite Inspection

P
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A
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H
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A
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E
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A

N
 FA

M
ILY

859-388-0530 • w
w

w
.chchom

einspection.com

C
H

C
 now

 has a strategic partnership w
ith a local contracting 

com
pany w

ho can provide quick &
 accurate estim

ates of needed 
repairs from

 the inspection report.

K
entucky Licensed H

om
e Inspector #162773
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FAITH, FAMILY AT THE FOREFRONT

“A
lm

ost all of m
y fam

ily m
em

bers on that 
side, like seven of them

, have been build-
ers or contractors,” R

atli! said. “G
row

ing 
up around that, I got to see the behind 
the scenes happenings and w

as around it 
m

ost of m
y childhood. M

aybe that’s w
hy 

I’ve alw
ays loved floor plans. To this day, 

I could sit here and draw
 out an e"

cient 
set of floor plans and I enjoy it, so I alw

ays 
thought I w

anted to becom
e an architect.”

 But, as often is the case, things don’t 
alw

ays go to plan. 
 “I w

ent to the U
niversity of K

entucky to 
take the architecture entrance exam

 and 
it w

as laughable at how
 m

uch of a fit that 
I w

as not. It becam
e very clear that I did 

not have – nor ever w
ill have – the skill set 

to take that blueprint and turn it 3-dim
en-

sional,” R
atli! said. “It w

as because of that 
realization that I w

ent w
ith a m

ajor w
ith 

m
ore of a logical approach, electrical engi-

neering. N
um

bers have alw
ays m

ade sense 
to m

e. I graduated from
 the U

niversity of 
K

entucky, the place that spurred on m
y 

lifelong W
ildcat fandom

, w
ith m

y degrees 
and started a job focused on testing equip-
m

ent and helping w
rite applications for 

the U
.S. Patent O

"
ce.”

H
ow

ever, it becam
e evident that, w

hile 
challenging, R

atli!
’s thirst to learn w

as 
still there. 

“It w
as at that point that I 

decided to return to U
K

 to 
receive m

y M
BA

,” R
atli! 

added. “A
t this season of life, 

I decided that I w
anted to 

build a spec house to sell. I 
bought a lot and realized I just 
needed to get m

y real estate 
license also. G

od bless m
y first 

R
E

A
LT

O
R

® for turning m
e on 

to it. I’ll never forget, w
e w

ere 
in the m

iddle of a transaction 
and he tells m

e, ‘you’re really 
good at this’ and he then 
started talking m

e into this 
som

ew
hat new

 career path.”
 Since 2004 w

hen he received 
his real estate license, R

atli! 
has been living – and thriving 
– in the w

orld of real estate. 
T

hroughout all of it, though, 
R

atli! has been inspired by 
w

hat drove him
 into the busi-

ness in the first place: fam
ily.

 “M
y fam

ily is m
y everything,” 

R
atli! said. “M

y w
ife, A

shley, 

w
as a N

IC
U

 nurse for 18 years. 
She alw

ays had a heart for kids 
w

ho didn’t have anyw
here to 

go. Because of that passion, 
she convinced m

e to sign up 
for end-of-life foster care for 
infants. O

ur first placem
ent 

w
as a 2-m

onth-old little boy 
w

ith shaken baby syndrom
e 

and w
asn’t initially expected 

to live. A
shley w

ent to see him
 

before m
e and I’ll never forget 

her phone call saying ‘he m
ay 

never be able to see or hear, but 
he isn’t going to die. H

e doesn’t 
have a trach or anything, but he 
is so cute.’ I just rem

em
ber say-

ing to A
shley, ‘w

e’re bringing 
him

 hom
e, aren’t w

e?’”
 T

hat first foster care placem
ent 

becam
e the only placem

ent 
R

atli! and his w
ife w

ould have. 
T

hrough his tim
e w

ith his now
 

5-year-old son, A
ri, R

atli! has 
seen m

iracle after m
iracle after 

w
elcom

ing their new
 m

em
ber 

of the fam
ily.

 

A
t an early age, N

ick Ratliff 
thought he knew

 w
hat he 

w
anted to do for a career. 

H
e w

as raised around a 
large fam

ily as the son of 
a m

other w
ith 10 siblings, 

m
any of w

hom
 had their 

careers entrenched in the 
housing industry. Ratliff felt 
that it w

ould be his calling 
to becom

e an architect.
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M
y fam

ily is m
y 

everything. M
y 

w
ife, A

shley, was 

a N
IC

U
 nurse 

for 18 years. She 

always had a 

heart for kids 

w
ho didn’t have 

anyw
here to go. 

“To the typical person, A
ri m

ight just com
e across as your 

typical bratty five-year-old,” R
atli! said w

ith a laugh. “But 
he’s overcom

e so m
uch and the neurologists w

ill tell you up 
to 30%

 of his brain is dead. So he does struggle w
ith certain 

things but he’s grow
n so m

uch. H
e’s an am

azing athlete. H
e 

loves going to K
entucky basketball gam

es and constantly 
just w

ants to shoot ball. H
e learned to ski earlier this year 

and really enjoyed that, too. So just to see him
 constantly 

overcom
ing the odds has been a blessing.”

 H
ow

ever, w
ithout the constant support of his w

ife, A
shley, 

w
ho he m

arried in 2011, R
atli! w

ould not be w
here he is 

today. A
 chance m

eeting through – of course – realty, actu-
ally brought them

 together. A
shley’s dad, w

ho ow
ned a horse 

farm
, had passed aw

ay and A
shley w

as looking to sell.
 “I alw

ays like to rem
ind her that I gave up the listing so 

that w
e could go out – I’ve m

ade m
y sacrifice,” R

atli! 
chuckled. “But w

e’ve been through a lot of ups and dow
ns. 

She’s a type-1 diabetic so w
e’ve run into a lot of things 

there. H
er m

om
 has battled cancer. Life has not alw

ays 
been easy but w

e’ve been a great team
 through it all. 

W
e’ve been very blessed and I w

ouldn’t trade w
hat w

e’ve 
gone through for anything.”
 T

hrough the w
inding road, though, R

atli!
’s faith and desire 

to put people first have helped guide him
 through. H

is 
ability to put people at the forefront of his decision-m

aking 
often sets him

 apart, often using the phrase “stop calling 
them

 leads, let’s call them
 people.” It’s a m

otto he uses as a 
guide for how

 he does business on a daily basis. 
 

“I’ve alw
ays strived to have G

od-focused decisions so I try to 
treat people w

ith that sam
e love,” R

atli! said. “So how
 that 

translates to m
y business is I believe w

e should quit calling 
them

 leads and call them
 people. W

e w
ant to be a part of 

people’s story and if you’re just a lead, there is no story. W
hat 

w
e love about helping people is that there is a story, right? 

T
hey have a fam

ily, they have a past, they have a future, they 
have jobs, they have kids, and w

e’d like to becom
e part of that. 

T
hat’s an honor and it’s som

ething that w
e should take w

ith a 
lot of respect. I think that just changes a m

entality.”
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m
ost trusted real estate team

, guiding and protecting 
each client w

ith honesty and integrity. T
hat statem

ent, 
based on R

atli!
’s faith, is w

hat drives decision-m
aking 

for the team
. 

“It all goes back to the trust our clients have in us – I 
know

 it sounds corny but I w
ant to treat every client like 

they’re the only client of the year,” R
atli! added. “But at 

this point, w
e’ve sold over 1,100 hom

es for over a quar-
ter of a billion dollars. It blow

s m
y m

ind. But the team
’s 

ability to handle that volum
e allow

s m
e to not have to 

m
ake m

oney decisions and to rew
ard our clients for the 

trust they have in us.”
 T

hat trust R
atli! has gained has been earned through 

every step of the long, w
inding road that has led him

 to 
w

here he is today.

T
hat is a guideline R

atli! shares w
ith his entire group at the 

N
ick R

atli! R
ealty Team

. T
heir m

ission is to be K
entucky’s 

It all goes back to the trust our clients have in us – I know
 it sounds corny 

but I want to treat every client like they’re the only client of the year.

A
dd a Touch of E

legance to Y
our H

om
e!

Bluegrass Builders & Remodel offers a full range of services to assist in making your house the 
perfect home. W

hether starting from scratch with a new construction or sprucing up your existing 
space with an interior remodel or home addition, C

all the experts today!

B
luegrass B

uilders &
 R

em
odel

has you covered!
LAUREN GEIGER
502-338-5235 #girlsinconstruction
Lauren@

bluegrassbuildersandrem
odel.com
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Residential Pressure W
ashing

Com
m

ercial Pressure W
ashing

Roof Soft W
ash

R
oof Cleaning

G
utter Cleaning

Concrete Cleaning
V

ery satisfied w
ith their services. Roof cleaning w

as outstanding and I couldn't believe 
w

hat a difference it m
ade. W

ill definitely use again. - Bryan G. 

w
w

w
.w

ashkleen.com
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First drink is on us! 
Light appetizers provided 

W
in great raffle prizes!
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W
e've been strengthening com

m
unities that enable people to take

ow
nership in their lives as they take ow

nership of their hom
es, 

for over 25 years.

Single-C
lose C

onstruction
Loans, to save you the tim

e,
cost, and hassle of m

ultiple
closings w

hen building your
dream

 hom
e.

A
 Refreshing Experience, as w

e
replace red tape w

ith expertise
and technology, deliver sensible
underw

riting and provide
com

petitive pricing.
 

 Let's G
O

!
(606)-344-8734

dgodsey@
gom
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Products G

alore, C
onventional,

FHA, VA, USD
A, C

onstruction, and
other specialty products such as
bank statem

ent loans for the
self-em

ployed, doctor loans for
m

edical residents/ practicing
professionals and m

ore!

5-Star Service, from
 your first

hom
e to your forever hom

e- see
it for yourself on G

oogle, Zillow
 or

Experience.com
, today!

Sim
ple, Fast, and Efficient. 
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loan approval. ©
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orth Ave., Suite 320, Colum
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 43219, (262) 373-0790. Licensed
by the Departm

ent of Financial Protection and Innovation u nder the California Residential M
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Book Now

Professional Photography | 4K Videos | Virtual Tours | Floor Plans | Branding
A Modern Approach

(502)-330-4600
bluegrassrealestatemedia.com

Aaron@BluegrassRealEstateMedia.com

Scan to 
follow us on


