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This Offering Memorandum has been prepared by Muljat Group Commerecial for use by a limited number of parties and has been obtained from
sources believed reliable. While we do not doubt its accuracy, we have not verified it, and make no guarantee, warranty or representation about it. It
is your responsibility to confirm, independently, its accuracy and completeness. All projections have been developed by Muljat Group Commercial,
Seller and designated sources, are based upon assumptions relating to the general economy, competition, and other factors beyond control of
Seller, and therefore are subject to variation.

No representation is made by Muljat Group Commercial or Seller as to the accuracy or completeness of the information contained herein, and
nothing contained herein is or shall be relied on as a promise or presentation as to the future performance of the Property. Although the infor-
mation contained herein is believed to be correct, Seller and its employees disclaim any responsibility for inaccuracies and expect prospective
purchasers to exercise independent due diligence in verifying all such information. Further, Muljat Group Commercial, Seller, and its employees
disclaim any and all liability for representations and warranties, expressed or implied, contained in, or for omissions from, the Offering Memoran-
dum or any other written or oral communication transmitted or made available to the recipient. Prospective purchasers should be aware that Seller
of the real property known as Carnoustie, is selling the Property in its “AS IS” condition with all faults, without representations or warranties of any
kind or nature. Upon written request prior to and or after contracting to purchase, as appropriate, purchaser will be given reasonable opportunity
to inspect and investigate the Property and all improvements thereon, either independently or through agents of purchaser’s choosing. Prospective
purchaser shall be responsible for their costs and expenses of investigating the Property and all other expenses, professional or otherwise, incurred
by them. In addition to the first sentence of this paragraph, but without limiting the generality thereof, purchaser shall not be entitled to and should
not rely on Seller or its affiliates or its agents as to (i) the quality, nature, adequacy, and physical condition of the Property, including but not limited
to, the structural elements, foundation, roof, appurtenances, access, landscaping, parking facilities, the electrical, HVAC, plumbing, sewage, and util-
ity systems, facilities and appliances; (ii) the quality, nature, adequacy, and physical condition of soils, ground water, and geology; (iii) the existence,
quality, nature, adequacy and physical condition of utilities serving the Property; (iv) the development potential of the Property, its habitability,
merchantability, fitness, suitability, or adequacy of the Property for any particular purpose; (v) the zoning or the legal status of the Property; (vi)
the Property’s or its operation’s compliance with applicable codes, laws, regulations, statutes, ordinances, covenants, conditions, restrictions of any
governmental, quasi-governmental entity, or any other person or entity; (vii) the quality of any labor or materials furnished at or to the Property;
(viii) the compliance of the Property with any environmental protection, pollution, or land use laws, rules, regulations, orders, or requirements,
including, but not limited to, those pertaining to the handling, generating, storing, or disposing of any hazardous materials, or the Americans with
Disabilities Act; and (ix) except as expressly provided otherwise in an executed contract of sale, the condition of title and the nature, status, and
extent of any right-of-way, lease, right of retention, possession, lien, encumbrance, license, reservation, covenant, condition, restriction, and any
other matter affecting the title. Although the Seller may have performed work, or contracted for work performed by related and or third parties in
connection with the Property, Seller and its agents shall not be responsible to purchaser or any successor on account of any errors or omissions or
construction defects of such predecessors and or related third parties.

The Offering Memorandum does not constitute a representation that there has been no change in the business or affairs of the Property or Seller
since the date of preparation of the Offering Memorandum. Analysis and verification of the information contained in the Offering Memorandum is
solely the responsibility of the prospective purchaser.

Seller and Muljat Group Commercial each expressly reserve the right, at their sole discretion, to reject any or all expressions of interest or offers
regarding the Property and or terminate discussions with any entity at any time with or without notice. Seller shall have no legal commitment or
obligation to any entity reviewing this Offering Memorandum or making an offer to purchase the Property unless and until such offer is approved
by Seller, a written agreement for the purchase of the Property has been fully executed, delivered and approved by Seller and its legal counsel, and
any obligations set by Seller thereunder have been satisfied or waived.

Any offer to Seller must be (i) presented in the form of a non-binding Letter of Intent, (i) incorporated in a formal written contract of purchase
and sale to be prepared by Seller and executed by both parties, and (iii) approved by Seller before the transaction becomes binding on either party.
Neither the prospective purchaser nor the Seller shall be bound until execution of the contract of purchase and sale, which contract shall supersede
prior discussions and writings and shall constitute the sole agreement of the parties.

This Offering Memorandum and the contents, except such information, which is a matter of public record or is provided in sources available to
the public, are of a confidential nature and furnished solely for the purpose of considering the purchase of real property described herein. By
accepting this Offering Memorandum, you agree that you will hold and treat it in the strictest confidence, that you will not disclose this Offering
Memorandum or any of the contents to any other entity (except to outside advisors retained by you, if necessary, for your determination of
whether or not to make a proposal and from whom you have obtained an agreement of confidentiality) without the express prior written consent
of Seller or Muljat Group Commercial and that you will use the information in this Offering Memorandum or any of its content in any fashion

or manner detrimental to the interest of Seller or Muljat Group Commerecial. If you have no interest in the Property, please return the Offering
Memorandum forthwith.

Any offer to Seller must be (i) presented in the form of a non-binding Letter of Intent, (i) incorporated in a formal written contract of purchase
and sale to be prepared by Seller and executed by both parties, and (iii) approved by Seller before the transaction becomes binding on either party.
Neither the prospective purchaser nor the Seller shall be bound until execution of the contract of purchase and sale, which contract shall supersede
prior discussions and writings and shall constitute the sole agreement of the parties.

This Offering Memorandum and the contents, except such information, which is a matter of public record or is provided in sources available to
the public, are of a confidential nature and furnished solely for the purpose of considering the purchase of real property described herein. By
accepting this Offering Memorandum, you agree that you will hold and treat it in the strictest confidence, that you will not disclose this Offering
Memorandum or any of the contents to any other entity (except to outside advisors retained by you, if necessary, for your determination of
whether or not to make a proposal and from whom you have obtained an agreement of confidentiality) without the express prior written consent
of Seller or Muljat Group Commercial and that you will use the information in this Offering Memorandum or any of its content in any fashion or
manner detrimental to the interest of Seller or Muljat Group Commercial.
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OFFERING SUMMARY

$3,950,000.00
Sale Price

261,361 SF / 6.0 Acres +/-
Total Size

Residential, Multi-Family
General Zoning Classification

RPR
Zoning Code

4051143805470000
4051143765390000
4051143955220000
4051143535320000

4051143615180000
Parcel Numbers
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SEMIAHMOO SPIT

 Resoit CANADIAN COASTAL RANGE
WHITE ROCK s
e Dining

DRAYTON HARBOR
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PROPERTY DESCRIPTION

Build out Semiahmoo’s newest luxury neighborhood, with expansive views of Drayton Harbor! 5 tracts with
space to build 46 condo units (5 duplex sites and 9 fourplex townhome-style sites). Streets, sidewalks, and
utilities are in; property is ready for building permits! Located in a gated community in beautiful Semiahmoo
near to dining, golfing and the marina. Land is terraced to offer optimal views of the harbor, Semiahmoo
Spit, White Rock, and the Canadian Coastal Range.
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Conceptual rendering for general illustration
only. Lines are an estimate and may not reflect
the legal boundaries. Buyer to refer to plat map
and verify square footage and property lines with
the appropriate professionals.
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SEMIAHMOO GOLF COURSE
: « Designed by Arnold Palmer PU'N'I’ WHITEHORN CARN[]US“E

e Blue Heron Girill
e Tennis courts :
e Pool .
. ¢ Events pavilion
smenmkithess facilities & sauna .

CARNOUSTIE

SEMIAHMOO MARINA SEN"AHMEJO RESORT
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Travel Distances from Wood Duck Loop
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Zoning Map
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Drayton Harbor

I cB M-48, Central Business Market 48
CB WV-36, Central Business Waterview 36
CB G-48, Central Business Garden 48
CB M-60, Central Business Market 60

I cB TP-60, Central Business Town Portal 60

[ cs-w, Central Business Wharf

[ Hea, Highway Commercial (a)
["] Hew, Highway Commercial (b)
[ Hee, Highway Commercial (c)
[ Hcd, Highway Commercial (d)
[ pc, Planned Commercial

[ ™. Manufacturing
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Whatcom County <
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‘ Whatcom
— [ ] RL, Residential Low Density
I cB G-36, Central Business Garden 36 [ ow. Gateway

LEE) [ ] sF-1, Single Family
(c)
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Urban Growth Area

Whatcom County

\.

[ ] SF-2, single Family Attached

II: RPR, Residential Planned Recreation I

|:| MPR, Marine Planned Recreation

o 0.25

PUB, Public
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Demographics

The City of Blaine is located 35 miles south of Vancouver, British Columbia
and 110 miles north of Seattle. Blaine is a vibrant coastal city with the beauti-
ful Cascade Rage and Pugest Sound as its backdrop. With a rich history as a
fishing and logging town, people are attracted to Blaine’s historical preserva-
tion and healthy business climate. The city is referred to as “The Gateway to
the Pacific Northwest,” by locals, and its city motto, “Where America Begins,”
reflects its unique location.

Median Net Worth: 2020 Median Household Income and Net Worth Comparison
$344,879
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Sources: ci.blaine.wa.us, STDB.com, census.gov
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